OB10 Educates Food and Beverage Industry on

the Benefits of E-Invoicing

Recently-held webinar available on OB10.com addresses industry pain points and how
Global e-Invoicing Network improves cash flow, reduces costs

ATLANTA September 21, 2010 — OB10 (www.ob10.com), the world’s leading e-Invoicing network,
recently hosted a webinar illustrating how they can significantly streamline the invoicing process for

companies and their suppliers in the food and beverage industry — greatly improving their cycle time
and reducing costs.

“Companies in the food and beverage industry, like many other vertical markets, are looking for an
automated solution that can eliminate data entry and compress cycle time for their invoicing
processes,” said Eric Self, vice president, program management and service delivery at OB10. “OB10
manages the entire process for companies moving from a paper-based invoicing system by engaging,
educating, enrolling and managing suppliers who want to send invoices electronically.”

In the webinar, Self and OB10’s director of sales, Kevin Burney, discussed the details of OB10’s global
e-Invoicing network and how the company easily transitions food and beverage companies from error-
prone manual processes to e-Invoicing. The webinar, titled “e-Invoicing for the Food and Beverage
Industry,” was recorded and is available at http:/ob10.com/Country/US/Webinars 2.
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About OB10

OB10 (www.OB10.com) is the leading global B2B e-Invoicing network. OB10 simplifies and streamlines the
complex invoice-to-pay processes. Neither client organisations nor their suppliers are required to implement any
hardware or software, and OB10 is independent of data file formats. OB10 can reduce the cost of paper invoice
processing by typically 60 percent and can deliver an ROl in less than a year if the programme follows OB10’s
best practice guidelines. Operational across Europe, North America and Asia, OB10 is compliant with the
requirements of VAT, tax and e-Invoicing legislation and receives invoices from suppliers in over 100 countries.
To ensure unrivalled and rapid supplier enrolment, each new customer’s suppliers are supported by an
implementation services team responsible for getting them up and running on the OB10 network. Customers
include: Agilent Technologies, Aviva, BP, Barclays, Cargill, DHL, DSG International, Eli Lilly & Company, Fisher
Scientific, General Motors, GlaxoSmithKline, Hewlett Packard, IBM, Kellogg’s, Kraft, Logica, Lufthansa, Mohawk
Industries, Motorola, Pfizer, SaraLee, Schneider Electric, Shaw Industries, Steria, US Federal Government, VWR
International and Xerox.
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